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Grower Accounting

This is where our slogan, "The hardest workingvsafe in its field" really
shines.AgWare Grower Settlement is based on the product receiged
well as material items released, to assure thasyseem accounts for all
product received from each grower. The price to pagrower can be
determined by the selling price of the product asdul on a sales average.
A great advantage is the ability to view and pdatailed sales for each lot,
grower, product, or any combination of these factdn addition to this,
you can drill down to see all invoices for the protito be settled.

An “as-of” date is selected for a grower settlemeritis allows all the
receipts for a particular grower to be settledradeo The option is always
open to select specific receipts for settlement andlefer settlement of
unselected items. Any receipts or releases ndedettithin the date range
will automatically appear on the next settlement for that grower. It is
not possible to overlook or forget to settle sonmgthbecause the system
brings up any unsettled receipts from the seleggmver each time a
settlement is initiated and the unsettled recegaistinue to show up on
every settlement screen until they are settled.
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Date v LotCode Status  |Grade |Out |Avg AvgiRevd Price Received Carrection Shipped T-n (T-Out OnHand Total Sales|
82412010 (G6-45-51-4040-1 Ready 0 305 a 0 0 0 80 160 0 80 2840
82412010 GE-40-51-4048-1 Ready 0o 0 0 [} [ ) 180 0 160 0
82412010 10236-48-50-4000-1 Ready 0o 0 0 16 0 0 0 16 0 0|
8242010 10236-48-51-4000-1 Ready 0o 0 0 & 0 3 ) 6 0 0
8242010 G6-49-51-4080-1 Ready 0o 0 0 0 [ ) 180 0 180 0
82412010 GT-48-51-12-1 Ready 0 155 0 0 0 0 160 160 0 0 2480
8242010 T23-49-51-100-1 Ready Ol 0 1} 10 0 0 0 10 i 0=
B/2412010 G6-48-51-4070-1 Ready 0o 0 0 0 0 0 160 0 160, 0
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81T2010 10229-49-51-710-1 Ready 0o 0 0 108 [ ) 0 0 108 0
8162010 10228-48-51-710-1 Ready [ 16 8 0 2160 0 1080 0 0 1080 17280
81612010 10228-49-51-720-1 Ready 0o 0 0 1512 [ 3 9 0 1512 0
81612010 10228-48-51-700-1 Ready 0o 0 0 1512 0 0 0 0 1512 0
8i52010 10217-48-50-710-1 Ready 0 1795 1785 0 1648 0 1648 ] 0 0 295816/
8152010 10217-48-50-720-1 Ready 0 (1825 1825 1} 1000 0 1000 0 0 i 18250,
712612010 35-45-51-4048-1 Ready 0 |2 0 0 0 0 10 40 0 30 280
7262010 (G5-49-51-4040-1 Ready O lo 0 0 0 [} 0 30 0 30 0
712612010 G5-49-51-4070-1 Ready O [ ] ] ] 0 8 ] a0 0
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Card File

All your contacts are well organized and readilgitable once you enter them in tGards component. A
major advantage of the Cards design is that maltipt types and user categories can be applithteto
same individual or business entity. You may coesttlis to be similar in nature to a Rolo#&ile that
contains information on all your contacts — Groweiiglds, Customers, Vendors, Brokers, etc.
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Card# Alt Name City State Phone
JS Farms - Field #3 (Al Name) | IS Farms - Field #3 Cheboyden _‘!\ .
24 JS Farms - Field #1 (At name)  |JS Farms - Field #1 |Cheboygen [FL |883-993-2242 ! 5}_
25 ABC Grower - Field #1 ABC Grower - Field #1 |Winter Haven FL |BTT-B67-4522 | |!7
28 J5 Farms - Field #2 J5 Farms - Field #2 |Dundee FL |862-593-2242 '|T
29 ABC Grower - Field #2 ABC Grower - Field #2 | Winter Haven FL |877-867-4522 ' QT_
a7 Smih Brothers Farm 1 Smith Brothers Farm 1 |Butier P 4124453525 )i
S0 Real Taste - Block #2 Real Taste - Block #2 |Escondido CA 1205-993-8875 B
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|
|
[
|
i
|
I
|
i i i
|
|
|
|
|
I
|
[ [ [
|
[
|
i
|
I
|
[Grower Fieids Cards | & cards found
New Clone Show Refresh Print List @ Close
- S

Maintaining records with consistency is assuredrweu have a single source for each card and ikere
no need for manual entries of contact information AgWare documents. Cards contain unique
identifying information for every contact you netedoperate your agribusiness.

Cards are more than a data resource for purposesrdghct, however. When Cards are selected on
documents, the system automatically provides reduinformation so the user does not have to manuall
enter it. Your customer card contains their uniguigebook - each new sales order that is genefated
that customer automatically brings in the produdgth the most recent prices and promotions.

Cards are a great time-saver and will offer younpany many unique benefits as you use AgWare!
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