www.AgWare.com

Back Office

The Hardest Working Software In Its Field wouldn't be that without a
great financial part. This is where you print im@s, receive payment,
match vendor invoices, make payments for purchasssoncile bank

accounts, and take care of all other financial @sses your business
requires. Transaction view enables you to looknywices or vouchers and
then, from lot assignments or inventory receiptsttiese documents, drill
down further to lot history and initial receivinigkets.

Although the center of activity is the Sales Coas@le understand that you
must have a highly functional financial system akxgWare makes that

possible. The transactions for each sale, shipnmeogiving, and all other
actions affecting your inventory, are automaticaflgcumented by the
system. Defaults set up in the System Manager engbl to track

accurately all your records as each account tréiosagccurs.
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Analysis Reporting

In addition to system generated reports, Saleghasmg, and Grower Accounting components each offe
an analysis tool that enables setup of user-defiepdrts that combine a wide array of parametepsitd,
export, or display in graphical format.

=i x|

? Sales Analysis

File Caollapse
SUmmary

2

‘what to ...

Caolurnhz

rint

#2M Sales [17)

2 4 Star Tomato, Ine. [21] 3
=1 4-M Fruit Distributars, Ine. (22) 06/27/2002 $10.640.00
08/412/2002 [$2.50] i}
08/25/2002 $0.00 i}
09/02/2002 $152.40 10
03/16/2002 $100.00 g
03/417/2002 $4.981.75 433

0541842002

A5 Star Produce, Inc. (23]

=14 % B Praduce, Inc. [39) 08/25/2002
09/03/2002 $2,900.00 300
03/10/2002 $11.217.50 E55

03/16/2002

$3.400.00

4 % S Produce, Inc. [54)
#A F. Produce [82)

2 ANYone (2009)

=lAdams Produce, Inc. [128)

08/25/2002

=lalbertson's Produce & Floral Procurement Service (442] | 08/25/2002

The parameters picked for inclusion in the analysis can be expanded or collapsed to change views
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